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For Bed-Stuy Entrepreneur It all Comes out in the Wash
Brooklyn, NY—   Once down-at-the-heels neighborhoods that experience resurgence without the benefit of large infusions of cash from government or corporate behemoths often owe their success to small business owners willing to take a risk, like Eldwyn Brown, owner of Brown’s Bed-Stuy Laundromat, Inc.
In 2000 Brown left a promising career as a computer specialist with IBM to invest his life savings, as well as savings from his four siblings, to open a laundromat on a desolate block in Bedford-Stuyvesant in Brooklyn, where walking the streets at night was considered a dicey proposition.  He gutted and renovated the 3000 square-foot space, equipped it with 55 state-of-the-art washers and dryers and made it 24/7 operation.  The thriving business, with its bright lights and around-the-clock patrons soon became a beacon of rebirth on the block.  Street activity began to pick up with neighbors venturing out more frequently in the evening, and other risk-taking entrepreneurs began opening businesses on that stretch of Nostrand Avenue.
But what drives someone to ditch a good career and risk their life savings to take such a chance?  For Brown, it was a confluence of events.  “I always dreamed of being a business owner when I was a kid.  And I didn’t want to go through life without having tried things and with regrets,” said Brown.  “It was at a point in my life where I had a new baby I wanted to spend time with, an injured hand that made commuting into Manhattan a chore and I felt it was time to instill in my kids that they could be in charge of their own destiny.”

Brown was 16 when his father decided he wanted a better life for his children and moved the family to the U.S. from Trinidad.  Originally landing in Queens, New York, Brown attended nearby City College where he studied engineering and computers.  After graduating he landed a job with IBM and returned to school part-time to obtain his masters degree in computer sciences.    

Brown, his wife and three boys then moved to Brooklyn.  
Brown might have been a “serial” entrepreneur without realizing it, for he dabbled in computer consulting, owning rental properties, and bought and sold a Subway franchise in another part of Bed-Stuy.  A $150,000 loan from Community Capital Bank which was guaranteed by the U.S. Small Business Administration enabled Brown to take a big leap from part-time entrepreneur to full-time business owner.  The loan has since been paid off.  Of making the big jump Brown said, “Even though you put in much more time, owning your own business for me is much more rewarding.”
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Brown advises other would-be entrepreneurs to do their research and planning if they have a dream, and take advantage of the free business counseling provided by the SBA’s SCORE organization as he had.  SCORE, otherwise known as Counselor’s to America’s Small Business, is the premier organization of its kind in the country.  

Brown also knows how to show his gratitude.  He recently re-designed SCORE’s beautiful new Home page (www.scorenyc.org) and also provides counseling to business owners as a SCORE member.  Another way of saying, in the end, one hand washes the other, or--- it all comes out in the wash.
###
All of the SBA’s programs and services are provided to the public on a non-discriminatory basis.  For more information about the SBA please visit www.sba.gov/ny/ny.
