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Your Small Business Resource














INFORMATION





Des Moines District Office


210 Walnut Street, Room 749


Des Moines, IA 50309-2186


(515) 284-4422


(515) 284-4572 (Fax)


� HYPERLINK "http://www.sba.gov/ia" ��www.sba.gov/ia�








Joseph M. Folsom


District Director


(515) 284-4026


� HYPERLINK "mailto:joseph.folsom@sba.gov" ��joseph.folsom@sba.gov�








Cedar Rapids Branch Office


2750 1st Ave. NE – Suite 350


Cedar Rapids, IA 52402


(319) 362-6405


(319) 362-7861 (Fax)





Dennis Larkin


Branch Manager


(319) 362-6405 ext. 2020


� HYPERLINK "mailto:G.D.Larkin@sba.gov" ��G.D.Larkin@sba.gov�











Standard 7(a) Loan Guaranty Processing Center


6501 Sylvan Road�Citrus Heights , CA 95610�Phone: (916) 735-1515 ext. 4368


Contact: Dusty Rhoads�Fax: (916) 930-2180 


OR


262 Black Gold Blvd.


Hazard, KY 41701


Contact: Clarence Woods


Phone: 606-436-0801 ext. 229 


Fax: (606) 435-2400 


E-mail: loanprocessing@sba.gov








Fresno Servicing Center


Fresno, CA


(559) 487-5650


(559) 487-5803 Fax





Liquidation & Purchase Center


Herndon, VA 


(703) 487-9283


(202) 481-4674 Fax





504 & PLP Processing Center


Sacramento, CA 


(916) 930-2463 or 930-2460


(916) 930-2160 FAX














Help your Clients Get Paid: Local Lenders Can Assist with International Payments





 Help Your Customers Tap the Global Market





FOLSOM LETTER – continued from page 1





Small Businesses are Urged to Learn “The Mechanics of Exporting”





LENDER NAME�
LOCATION�
#�
AMOUNT�
�
FIRST AMERICAN BANK�
FORT DODGE�
7�
$1,390,700�
�
US BANK�
IOWA�
7�
$187,500�
�
WELLS FARGO BANK�
IOWA�
6�
$217,100�
�
SIOUXLAND ECON DEV. CORP.�
SIOUX CITY�
3�
$1,221,000�
�
IOWA BUSINESS GROWTH CO.�
JOHNSTON�
2�
$2,487,000�
�
BANK IOWA�
WDM�
2�
$1,113,500�
�
ECIA BUSINESS GROWTH INC�
DUBUQUE�
2�
$1,069,000�
�
CORP. FOR ECON. DEVELOPMENT �
DES MOINES�
2�
$602,000�
�
IOWA STATE BANK�
BURLINGTON�
2�
$500,000�
�
COMMUNITY NATIONAL BANK�
WATERLOO�
2�
$296,000�
�
IOWA STATE BANK�
DES MOINES�
2�
$270,000�
�
CAPITAL ONE�
VIRGINIA�
2�
$50,000�
�
AMERICAN STATE BANK�
OSCEOLA�
1�
$2,000,000�
�
FIRST CITIZENS NATIONAL BANK�
MASON CITY�
1�
$1,250,000�
�
VALLEY BANK�
MOLINE�
1�
$975,000�
�
UPS CAPITAL BUSINESS CREDIT�
WINDSOR�
1�
$904,000�
�
AMERICAN ENTERPRISE BANK�
ILLINOIS�
1�
$847,300�
�






LENDER NAME�
LOCATION�
#�
AMOUNT�
�
AMERICAN NATIONAL BANK�
HOLSTEIN�
1�
$340,000�
�
AMES COMMUNITY BANK�
AMES�
1�
$240,000�
�
WEST BANK�
WDM�
1�
$180,000�
�
HILLS BANK AND TRUST CO.�
HILLS�
1�
$150,000�
�
F&M BANK-IOWA�
MARSHALLTOWN�
1�
$140,700�
�
VANTUS BANK�
SIOUX CITY�
1�
$128,000�
�
DUTRAC COMMUNITY CU�
DUBUQUE�
1�
$127,000�
�
FIRST CENTRAL STATE BANK�
DE WITT�
1�
$120,000�
�
COMMUNITY STATE BANK�
ANKENY�
1�
$100,000�
�
CLEAR LAKE BANK & TRUST CO.�
CLEAR LAKE�
1�
$96,500�
�
IOWA BANK�
BELLEVUE�
1�
$77,500�
�
STATE CENTRAL BANK�
KEOKUK�
1�
$65,000�
�
AMERICAN NATIONAL BANK�
NEBRASKA�
1�
$50,000�
�
DUPACO COMMUNITY CU�
DUBUQUE�
1�
$30,300�
�
BANKIOWA�
CEDAR RAPIDS�
1�
$20,000�
�
SUPERIOR FINANCIAL GROUP�
CALIFORNIA�
1�
$5,000�
�
�
�
�
�
�






LENDER NAME�
LOCATION�
#�
AMOUNT�
�
WEST BANK�
WDM�
1�
$4,106,700�
�
VANTUS BANK�
SIOUX CITY�
1�
$2,052,000�
�
BRIDGE COMMUNITY BANK�
MECHANICSVILLE�
1�
$946,683�
�
COMMUNITY BANK�
COLORADO�
1�
$792,500�
�






LENDER NAME�
LOCATION�
#�
AMOUNT�
�
FIRST AMERICAN BANK�
ALABAMA�
1�
$570,885�
�
FARMERS STATE BANK�
HAWARDEN�
1�
$351,300�
�
AMERICAN TRUST & SVGS�
DUBUQUE�
1�
$296,000�
�
PEOPLES BANK�
SHELDON�
1�
$219,000�
�






IRS Contact Information for Iowa Lenders





There has been recent confusion surrounding tax verification, since IRS changed some fax numbers used for verification, but didn’t change IRS Form 4506-T form telling lenders where to send the information. Iowa lenders should use the following:








Office Address�
Contact�
Phone Number�
FAX Number�
�
Internal Revenue Service


333 W. Pershing Rd.


Stop 6705 S-2


Kansas City, MO 64108�
Latifa Hisham – Manager


Stacy D Williams – Lead


Brian Duffy – Manager


Josephine M. Brown - Lead�
816-325-3719


816-325-3440


816-325-3718


816-325-3721�
816-292-6102


�
�









SBA Lender Activity Report for October





Connecting Iowa products to international markets requires skilled management of the export process. In an effort to help more businesses gain the skills they need to succeed in international markets, a workshop called “The Mechanics of Exporting” is now being held throughout the state.





Attendees can use this seminar to learn more about export basics, to problem-solve your export challenges and to learn about public and private resources available to help your company increase its export capacity and profitability. 





The workshop runs from 8a.m. – 4:30 p.m. and will be held in ten locations throughout the state (two workshops have already been held in November) 





Topics covered include:


Basic International Payment Terms


Harmonized System/Incoterms


How to Respond to Trade Leads


Export Compliance


International Finance Options


Exporters Roundtables (featuring topics such as finance, banking, logistics, state and federal export assistance and more)





The Mechanics of Exporting is scheduled to be held on:





December 11: Iowa Lakes Community College, Spencer


December 12: Iowa Central Community College, Ft. Dodge


January 8: Southwestern Iowa Community College, Creston


January 9: Western Iowa Community College, Denison


January 15: Iowa Valley Community College, Marshalltown


January 16: Indian Hills Community College, Ottumwa


January 29: Southeastern Community College, Burlington


January 30: Eastern Iowa Community College, Clinton


Continental breakfast and lunch is included in $25 registration fee. 





The Mechanics of Exporting is sponsored by the Iowa Department of Economic Development, and includes the participation of the U.S. Department of Commerce’s Commercial Service, the Iowa Agribusiness Export Partnership and the SBA.





To sign-up for the workshop nearest you go to the Iowa Department of Economic Development’s Web site at � HYPERLINK "http://www.iowalifechanging.com/register" \o "http://www.iowalifechanging.com/register" �www.iowalifechanging.com/register�   





All attendees must register by the Thursday prior to each session.  Contact Micah Kiel at � HYPERLINK "mailto:micah.kiel@iowalifechanging.com" \o "mailto:micah.kiel@iowalifechanging.com" �micah.kiel@iowalifechanging.com� or 515.242.4801 with any questions.








Folsom Letter Continues on Page 2
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Dear Lender:





Global markets, how close are they? We need only go as far as the world’s largest auction house, e-bay.   Whether you are looking for a product or selling a product you could end up in an international transaction, if you so choose.





You need not even go to e-bay.  Just having a well developed website opens up the international marketplace. 





Exporting is often thought of as an activity of big business.   It is interesting that of the 2144 Iowa firms that exported products and services in 2005, 1740 of these firms (81percent) have less than 500 employees and would be considered small businesses.  These 1740 firms accounted for nearly $1 billion of exported merchandise.





Your small business customers have the potential to engage in international trade. The decline of the U.S. dollar increases the probable interest on the part of international customers in U.S. products.  Are your small business customers prepared to engage in these new market opportunities and are you prepared to assist them in international transactions? 





There are a number of programs and services available to serve you and your small business customers. At SBA, we have the Export Working Capital Program (EWCP) designed to assist in meeting short-term working capital needs of exports.  This program can be used in conjunction with the Ex-Im Bank’s (Export-Import Bank of the United States) co-guarantee program when the EWCP will not meet the customer’s needs.   





SBA’s International Trade Loan program is designed to assist businesses preparing to engage in international trade as well as assist small businesses adversely affected by competition from imports.  In the Export Express program, a subprogram of SBA’s Express program, the SBA guarantees are 85% for loans $150,000 or less and 75% for loans up to $250,000.





Our U.S. Export Assistance Center (USEAC) is available to assist you.   The USEAC works in partnership with other federal agencies and programs assisting small businesses in meeting their export needs.  John Nevell (312-353-8065 or � HYPERLINK "mailto:john.nevell@sba.gov" ��john.nevell@sba.gov�) is available to assist you.





Last November the Department of Commerce, International Trade Administration, Commercial Service moved in with our Des Moines SBA offices.  They can; provide market research, assist at trade events that promote your customer’s products and services, provide introductions to qualified buyers and distributors, and provide counseling and advocacy through every step of the export process. Allen Patch, Director, can be reached at (515) 284-4590 or � HYPERLINK "mailto:allen.patch@mail.doc.gov" ��allen.patch@mail.doc.gov�. 





The Iowa Department of Trade and Economic Development (IDED) has an international trade team lead by Kathy Hill.  Her team provides one-on-one counseling to provide Iowa businesses with invaluable resources in areas such as; product suitability, best markets, market entry strategies, viable trade shows, qualified contacts, distribution channels, trade barriers, export requirements, logistics, and documentation. She and her team can be reached at 515-242-4743 or � HYPERLINK "mailto:international@iowalifechanging.com&subject=Online:%20Export%20Assistance" �international@iowalifechanging.com�.


IDED has assembled a series of workshops that bring these resources together for you and your customers across the state over the next 3 months. Check out the details that follow.





If your SBA loan applicants are engaged in international trade please be sure it is noted in the appropriate block on the application.  


We provide information periodically to small businesses engaged in export and this makes it easier for us to identify Iowa’s exporters and provide them tools and resources that help them be successful.  





One last note we have several SBDC directors and SCORE volunteers with knowledge and skills in international trade.   Take advantage of their services.





Sincerely,


�





Joseph M. Folsom


District Director








� INCLUDEPICTURE "http://www.yes.sba.gov/offices/mcs/logos/4color/color/colorSBA.jpg" \* MERGEFORMATINET ���





SBA LENDER NEWS 








A Publication of the Des Moines District Office and Cedar Rapids Branch Office – Nov. 2007





The following lenders were participant lenders in the SBA’s 504 Loan Program in Iowa during the month of October





LENDER NAME�
LOCATION�
�
AMERICAN NATIONAL BANK        �
HOLSTEIN�
�
AMERICAN STATE BANK�
SIOUX CENTER                  �
�
AMERICAN STATE BANK           �
TEXAS                  �
�
ANCHORBANK, FSB               �
WISCONSIN              �
�
BANK IOWA                     �
ALTOONA                       �
�
BANK IOWA                      �
CEDAR RAPIDS                  �
�
BANK IOWA�
RED OAK�
�
BANK OF AMERICA  NA�
IOWA�
�
BANKERS TRUST COMPANY NA�
CEDAR RAPIDS                  �
�
CAPITAL ONE�
VIRGINIA�
�
CIT SMALL BUS. LENDING CORP   �
TEXAS              �
�
CLINTON NATIONAL BANK         �
CLINTON                       �
�
COLLINS COMMUNITY CU          �
CEDAR RAPIDS                  �
�
COMMUNITY BANK                �
ALTON                         �
�
COMMUNITY BANK OF BOONE       �
BOONE                         �
�
LENDER NAME�
LOCATION�
�
EXCHANGE STATE BANK           �
ADAIR                         �
�
FARMERS & MERCHANTS SVGS. BANK�
IOWA CITY                     �
�
FIDELITY BANK                 �
WEST DES MOINES               �
�
FIRST CENTRAL STATE BANK      �
DE WITT                       �
�
FIRST NATIONAL BANK           �
CORRECTIONVILLE  �
�
FIRST NATIONAL BANK�
ILLINOIS�
�
FIRST NATIONAL BANK�
WAVERLY�
�
GREAT WESTERN BANK            �
CARLISLE                      �
�
IOWA BANK                     �
BELLEVUE                      �
�
NATIONAL CITY BANKK - MIDWEST        �
ILLINOIS                  �
�
STATE SAVINGS BANK�
WEST DES MOINES               �
�
U.S. BANK NA�
IOWA�
�
UNITED BANK OF IOWA           �
IDA GROVE                    �
�
WELLS FARGO BANK NA�
IOWA�
�









By: Tom Rial, Trade Specialist


U.S. Department of Commerce





As a consultant a few years ago, I worked with a small-town Iowa pork company air-shipping pallets of high-quality frozen pork to Asia for the first time.  The agreement between the Asian buyer and the farmer-owned company was simple:  payment upon delivery for a half-ton pallet of pork delivered via air.  The question the company faced was “how do we get paid?”





The company was loyal to businesses in their community, including their local bank.  We considered a larger bank, experienced in international transactions and export letters of credit.  However, everyone agreed that it would be great if the company could simply use their current bank account at their home town bank to route the funds via an international wire transfer.  International wire transfers often add only $50.00 to $60.00 per transfer and can be added to the cost of the sale.





After weeks of discussion, and a few phone calls by the local banker to a partner bank in Kansas City that had the ability to accept wire transfers from the Asian bank, we were able to provide a secure transfer of funds for payment on the international order by providing the Asian buyer with the routing number and company’s account number at the local community bank.  Within days, the money was available in the account.





Even for small lenders without experience in international financial transactions, assisting your clients expand their business internationally is possible.  Just remember, that the account you help set up for your client to handle international wire transfers must be a secure account that allows for incoming transfers only.  The account should not be your client’s primary business account or allow for transfers out of the account to anyone with the routing number and account information.





For more information and assistance, please contact Tom Rial or Allen Patch at the U.S. Department of Commerce, Iowa Export Assistance Center.  You can reach Tom at (515) 284-4591 or Allen at (515) 284-4590 or email � HYPERLINK "mailto:tom.rial@mail.doc.gov" ��tom.rial@mail.doc.gov� and � HYPERLINK "mailto:allen.patch@mail.doc.gov" ��allen.patch@mail.doc.gov�.
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